
The Lean-On team has been dedicated to integration and optimization of SBC environments
in Denmark since the early days of the Server-based Computing market in 1992. Lean-On
provides the Danish reseller channel with comprehensive solutions and products that enable
end-user customers to easily implement changes in their application deployment, provide
extensive application management, while providing a stable infrastructure.

Customer Profile

LH GROUP
Jetro COCKPIT™ Keeps LH Argo Sales Force
Connected
Background
LH Argo, the Danish branch of international farm equipment conglomerate
Spraying Systems Group, is known the world over as the premier supplier of
state of the art equipment that makes the modern arable farm more productive,
efficient, profitable, and friendly to the environment.  Their IT department had
been keeping its sales force connected for a number of years with a legacy
system built on Windows NT 4.0 and Citrix Metaframe 1.8.  In order to deploy
customized applications based on the latest version of Microsoft Office to their
mobile sales force, the IT department needed to upgrade their servers' hardware
and operating system.  At the same time, management wanted to preserve
their investment in laptop computers and operating systems that their sales
force is currently using. The management of LH Argo worked with the Mølgaard
NetCom to find the best solution on the market that would meet the agreed
upon requirements.  Mølgaard recommended a complete upgrade, using Jetro
COCKPIT™ to manage and deploy their applications.

The Solution: Jetro COCKPIT™
The solution package consisted of Jetro COCKPIT™ with Microsoft Server 2003
with Terminal Services, Microsoft Active Directory, and Microsoft IIS.  Office
applications were installed onto the Terminal Servers. Salesmen would continue
to use their existing laptops. The only laptop configuration required would be
the installation of the COCKPIT™ client.

Successful Results
The LH Argo IT team downloaded COCKPIT™ and set up the test environment
independently, without the benefit of prior Jetro experience. The simplicity of
the installation and configuration was an important factor in their decision to
proceed with the deployment.  Management was not interested in a lot of
systems downtime or costly training seminars for their IT administrators.  The
sales force benefited by instant deployment of the latest applications, without
having to lose the use of their laptops for a day or more.  In fact, they were able
to update their systems while on the road with a simple dial-up connection
to the Internet.IT administrators were pleased with the ease of configuration,
deployment and management of the applications.  Management was impressed
with the preservation of current infrastructure as well as the built-in scalability.
As the sales force expands, the administrators need only to add more
licenses and laptops in order to accommodate new salesmen.  If the server
farm becomes over-burdened, then administrators can add a new Terminal
Server to boost performance.

LH Argo is the Danish branch of international
conglomerate Spraying Systems Group, global supplier
of know-how and specialized products to the modern
arable farming and related manufacturing industry.
 LH Argo specializes in manufacturing advanced
measuring, monitoring, and controlling equipment
for the world's modern arable farms.
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